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Kopnopauus Edwards — nnaep MMpoBOro pbiHKa
BaKyyMHOro o6opyaoBaHus, 06bemM KOTOPOro oLeHMBaeTCs
6onee yem B 6 Mnpa. ponn. CLUA. OcHoBaHHas B 1919 rogy
B JloHAoHe (BenimkobpuTaHusa) komnaHus ¢ 1939 roga
nNpounsBoOAUT BaKyyMHble Hacocbl. Edwards pacnonaraer
11 npon3BOACTBEHHbIMU NPeAnpUATUIMU

116 CEpBUCHBIMU LIeHTpamMu (He c4MTasi CEpBUCHbBIE LEEHTPbI
ONCTpM6bIoTOPOB) B EBpone, A3un 1 06enx AMepuKax.

M3 3200 coTpyAHMKOB KoMnaHuu 6onee 370 3aHMMatOTCS
nccnefoBaHUSMU U pa3paboTKom HOBbIX MPOAYKTOB

¥ cBbiwwe 1000 paboTaloT B CEPBUCHBIX NOApPA3AeNeHUSX.
B pa3nnyHbIX oTpacnisx BaKyyMHble cuctembl Edwards
MCMOJIb3YIOTCS AJ19 CO3JaHUS YNCTbIX NOMELLLeHUN,
yAANeHUs HeXenaTeslbHbIX Fa30B U XXUAKOCTEN, Co3JaHUS
TEeXHOI0rn4yeckm Heo6XoAUMON pasHULLbI LABJIEHUN,
obecneyeHus TeN10BON /UM 3NEKTPUYECKON U30NSLMN,
aTaKxe 4219 peleHus apyrux sagad. O TeHaeHLUAX

Ha pbiHKe BaKyyMHOro 060py0BaHuUs pacckasanu
KpuctuaH KnecuHcku, gupektop no npogaxam Edwards
B EBpone, ®p3HK Mepbe, MeHeaXep N0 MapKeTUHIry
NPOMBbILLIEHHbIX PeLleHUi, U JIeB DTUHTeH, MeHeaKep

no npopaxam B BocrouHow EBpone.
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The Edwards Group is the world’s vacuum
equipment market leader, the volume of

which is estimated at more than USS$ 6 billion.
Founded in 1919 in London (UK) the Company
has manufactured vacuum pumps since 1939.
Edwards has 11 manufacturing facilities and

16 service centres (not counting the service
centres of distributors) in Europe, Asia and

the Americas. Of 3,200 employees more than
370 employees are engaged in the R&D, and
more than 1,000 employees work in service
department.

In various industries the Edwards vacuum
systems are used to produce clean environments,
remove gas/liquid from material, achieve
pressure difference, provide thermal and/or
electronic insulation and perform other tasks.
On trends in the market vacuum equipment
Christian Klesinski, Director Sales Europe,
Distributor Management, Franck Merieux,
Market Sector Manager Industrial Europe and Lev
Etingen, Regional Sales Manager Eastern Europe.



TocnnogyH KiieCHHCKH, KaK BbI OlleHHBaeTe COCTOSSHHe
H IIepPCIeKTHBbI Pa3BUTHS MHPOBOr0 PhIHKA BaKyyM-
Horo o60py0BaHHS U KaKHe ero cerMeHThI Haubonee
BasKHBI /151 KoMIanuu Edwards?
KpuctuaH KnecuHckH: OCHOBHBIMU JipakiBepaMHU PocTa
PBIHKA BAKYYMHOI0 000PyIOBaHHUSI SIBISIOTCS IIOTYIIPO-
BOAHHKOBas IIPOMBIIIJIEHHOCTD, IIPOU3BOACTBO AHUC-
IIJIeeB C IJIOCKMMHU 3KpaHaMHU U CBeTOLUOMOB, a TAKKe
reJIMOTeXHHUKA. JIaHHbBIe TeHAEeHI[UH 0COOeHHO Xapak-
TepHBI O/14 BocTouHOM A3UHU. B cermeHTe IIPOMBIIII-
JIEHHBIX BAaKYyMHBIX CUCT@M MOXKHO OTMETHUTbD YBeJIH-
YeHHe CIIPoca Ha BbICOKOPeHTabeNbHbIe PelleHHs Ha
6ase CyxHxX BaKyyMHBIX HacocoB. PBIHOK Jlabopartop-
HOro 000pyZOBaHMUS JeMOHCTPHPYeT YCTOMYHBBIH POCT,
HO NOKPH3UCHOTO YPOBHS OH IIOKa He JOCTHUT. Ocobo
clefyeT OTMETUTD CTaOM/IBHO BHICOKHE MHBECTHILIHUU
B KOCMHYECKYI0 OTPaC/ib, CTUMY/IIHMPYyeMbIe, B YaCTHOCTH,
MapCHaHCKUMHU ITIporpaMMamMu Poccuu 1 KuTast.

Edwards - MUPOBOE TeXHOIOTHUeCKHUE THUep B 06/1a-
CTH IIPOU3BOACTBA BaKyYMHBIX CHCTeM. [1o4TH I10/10-
BUHY [I0XOZ0B Halllel KOMIIAHHHU 0beclIeYnBaIOT
IIOJIYIIPOBOAHMKOBAS IIPOMBIIIJIEHHOCTh U CeTMEHT
HOBBIX TEXHOJIOTHUH. DTHU PHIHKU 0COOEHHO Pa3BUTHI
B BocTouHOM A3uH, II03TOMY MBI yAe/isgeM JaHHOMY
PervuoHy MOBBIIIEHHOE BHUMaHHe, B YaCTHOCTH CO3-
ANy TaM HeobXOoLMMBble /IS YAOBJIeTBOPEHHU I JIOKAJIb-
HOTO CIIpOCa IIPOM3BOACTBEHHBIe MOIITHOCTH. CerMeHThI
n1abopaTOpPHOro U IMPOMBIIIJIEHHOT0 060pyAOBAHHUS
IDeMOHCTPUPYIOT CTAaOUIBHBI POCT, U HA HUX JOJIIO IIPH-
XOIHTCS OKOJIO 28% HalllUX IIpofasK. Emie okoio 27% noxo-
J0B (110 JaHHBIM 2012 roia) IPUHOCST CEpPBHUCHBIE yCIyru
U IOCJIeNIPOfaskHas oA JepsKKa pellleHH , CIIpoC Ha
KOTOpBIe TaK>Ke pacTeT.

Ba>kHeHIIMMHU PerHoHaMHU SIBISIOTCA EBpoma, aMe-
PHUKaHCKUH KOHTHHEHT U IOkHas Kopes. 3a HUMHU cjie-
AyoT Snonus, TaliBaHb M KuTan.

3a cuet yero Edwards mobumace cTaTyca augepa
pBIHKA?
K.K.: Hamu pemleHus CrelMaabHO pa3paboTaHbl 4714
YAOBJIETBOPEHHU S PACTYIIUX TOTPeOHOCTE N COBPeMeH-
HBIX M1abopaTopunt. O6nanas 6onee veM 90-TeTHUM
OIIBITOM PaboTHl B 3TOM 06J1aCTH, MBI ITTy6OKO IIOHU-
maeM 3aga4u HUOKP u pojib, KOTOPYIO UTPaeT BaKyyM
B HMCC/IeI0BAaHUSX. YHUKA/IBHBIN OMBIT B COUeTAHUU
C MHHOBAIIMOHHBIMH TeXHOJOTUSIMU U COBMeCTHBIM
C 3aKa3YMKaMHU pellleHHeM WHKeHePHBIX 33/1a4 [103BO-
NS0T HaM IIpefAjiaraTh CUCTeMBl, obecIedHBaloOIIHe
COKpallleHHe 3aTpaT IIPU OJHOBPeMEeHHOM IIOBBIIIe-
HUHU 3 OeKTUBHOCTH IIPOLIECCOB.

Mbpl mocTaBJiisieM IOJHBIM CIHEKTP KOMIIJIEKC-
HBIX PelleHHM - OT CUCTeM CO3LaHHS CBePXBBICO-
KOTO BaKyyMa /10 aTMOCPepHBEIX HAaCOCOB, BKJIIOYAs
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Mr. Klesinski, how do you assess the current
state and prospects of development of the
world’s vacuum solutions market, and which
of its sectors are most important for Edwards?
Christian Klesinski: The significant drivers
in the vacuum market are the semiconductor,
flat panel displays, LED and solar industry
segments, especially in Asia. The industrial
market is following a typical industrial growth
pattern. In this segment the trend is ongoing
to invest in cost efficient dry running vacuum
solutions. The R&D market is definitively
growing, but has still not returned to where
it was before the last crisis. Of particular note
are the ongoing high investments in the space
industry, supporting the "Mission to Mars"
projects in Russia and China.

Edwards is the global technology leader in the
manufacture of vacuum pumps and systems.
Semiconductor and emerging technology sectors
represent just under 50% of our annual revenue
figures and we are the world number one in
vacuum solutions. Asia is especially strong,
we continue to focus in this region and have
dedicated manufacturing facilities to offer
local support. R&D, scientific and industrial
sectors demonstrate year on year growth and in
total represent approx.28% of our total revenue.
Final service or aftermarket support is growing
and this reflects 27% of our total revenues (2012
figures).

Europe, Americas and South Korea represent
our top three performing regions, closely
followed by Japan, Taiwan and China.

How has Edwards managed to achieve the
status of a market leader?

C.K.: Our products specifically designed to meet
the evolving challenges of laboratory markets.
With more than ninety years of experience
in scientific applications, we have a deep
understanding of research processes and the
role that vacuum plays. This experience, coupled
with innovative technologies and collaborative
engineering, enables us to offer a broad range
of pumping solutions that reduce cost while
enhancing performance.

We are able to supply a total vacuum package
from Ultra High Vacuum through to atmospheric
pumping from a range of products including
ion getter pumps, titanium sublimation
pumps, turbopumps (maglev and conventional
bearings), dry scroll pumps, dry screw Pumps,
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reTepoHOHHbIe HACOCH, TUTAHOBbIe CYOIHMalHOH-
Hble HacoChl, Typ6OHACOCH C MATHUTHBIM I10JBECOM
WK NOJIIMIIHKUKAMM, CyXHe CIIHMpa/ibHble U BUHTO-
Bble HACOCHI, IJIACTUHYATO-POTOPHEIE HACOCHI, KJa-
IIAHBI, A TAKKe pa3/THYHble IPUOOPHI 1 HHCTPYMEHTHI.
ITpx 5TOM OFHO K3 IJIaBHBIX HAIIUX IIPeMMYIIEeCTB ~
6/1130CTh K 3aKa3UHKY.

TocmoguH Mephbe, KaKHe pellleHHs MpeAaralTcs
JJIS1 TPOMBIIIJIEHHOT O CeKTopa?’
®psHK Mepbe: Hamu TexHOJIOTUH U 060pygoBaHUe
IIMPOKO IIPUMEHSIOTCS B MeTaJIJIypru4ecKou IIpo-
MBIIIJIEHHOCTH, a Tak>Ke [I/Is1 HAHeCeHU s IIOKPBITUH
U CyIIKH. BakyyMmHble cucTeMbl Edwards mo3Bonsior
CZieslaTh IIPOM3BOACTBeHHEIe IIPOLIeCCHl YHIIe, 3P PeK-
THBHEH U JlelleBJIe.

Hanr omsIT B 06/1aCTH ITOCTaBOK BAKYyMHBIX CHCTEM
B COYeTaHUU C IIMPOKOK HOMEHKJIATYpor obopymoBa-
HHUS 06ecrieynBaIOT 3aKa34KMKaM ONTHMaIbHOe pele-
HHe UX 33/la4. B IPoJyKTOBYIO THMHEHNKY BXOAST KakK
TPagULIMOHHBIe YCTPOUCTBA, HallpUMep, MIaCTHH-
YaTO-POTOPHBIE U POTOPHO-IIOPIIHEBbIe MaC/sIHbIe
Hacocel, MexaHU4YeckHe bycTepsl, UG y3HOHHBIE
HACOCHI U ITapoBble OyCTephl, TaK K HOBEHIIHe pa3pa-
60TKH, KOTOpble XapaKTepU3yIOTCS MUHHUMATbHEIM
BO3/elICTBHEM Ha OKPY>KAIOIIYIO Cpefly, HHTeJIeKTy-
aJIbHBIM yIIpaB/leHHeM U MUHKUMaJIbHOM CTOMMOCTBIO
3KCIIIyaTal M. K ocaeHUM OTHOCATCS, HallpUMep,
IIPOMBIIIJIEHHBIE CYXHe BaKyyMHbIe HACOCHl CePUHU
CXS u TypbomornekynsipHble HacoChl cepuu STP.

Kak MeHsI0TCcs1 Tpe60BaHHS MOb30BaTeNeH K BaKy-
yMHOMY 060pyq0BaHHIO?

®.M.: B nociiemHue 15 et Bce 60JIble BHUMAaHUSA yae-
nseTcs mpobreMaM 3KOTOTHH, YTO 06yCIOBHUIIO H3Me-
HeHHUe TpeGOBAaHUM K BAKYYMHOMY 000pPyLOBAHUIO,
KCIIO/b3yeMOMY Ha IIPOMBILIJIEHHBIX IIPeAIIpUs-
THX. [locsenHYe pa3paboTKU B 06/1aCTH BAKYYMHBIX
CHCTeM B OCHOBHOM HallpaB/IeHbl UME@HHO Ha CHUKe-
HUe BO3/IeHCTBU S Ha OKPY’KAIOILYIO CpPeny.

Hawubosee 3HaUMMBIM TeXHOJOTUYECKUM H3MeHe-
HUEM CTaJI IIepPexof 0T MaC/ISHBIX K CYXHUM CUCTeMaM.
BriepBble cyxue Hacochl ObIIM IIpe/iCTaB/IeHbl HaIlek
KoMIIaHueln B 1990-x rogax, U npefHa3Havya/JlHuCh OHU
IJ151 XUMUYeCKOM IIPOMBIIIIIEHHOCTU. Hacocsl 3ape-
KOMeHJ0Ba/IU cebs KaK 04eHb HaJesKHble U 9KOI0T Y-
Hble pelleHus. JJOCTOMHCTBA CYyXUX CUCTEM C TOUYKH
3peHMU S 3KOJIOTHHM: OTCYTCTBHE BPeAHBIX BHIXJIOIIOB
M MacCJSHOIO0 TyMaHa, OTCYTCTBHe HeobXoguMo-
CTH B YTUJIM3ALMHU U OYMCTKE Macjia, a TaKyXKe HHU3-
Koe BbIJle/IeHHe YIJIeKUCIOro ra3a U HU3KUU YpOBeHb
myMma. PocT BHUMaHHS K IIpobeMaM 3KOIOTHUH YCKO-
PHII IIepexo/ Ha CyXHe HaCOCHI.
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rotary vane pumps, valves, instrumentation
and fittings. And of cause, most importantly is
our local presence - close to our customer.

Mr. Merieux, what solutions are offered for
the industrial sector?

Franck Merieux: Edwards’ technologies and
equipment play a key role in the major Industrial
sectors like metallurgy, coating, and drying.
Edwards vacuum systems are helping to make
manufacturing cleaner, smarter, and cheaper.

Our expertise as solution provider equips
our customers with the best solutions for
their application challenges, by selecting the
correct vacuum system from our broad product
portfolio.

Key products include traditional
technologies like oil sealed rotary vane and
rotary piston pumps, mechanical booster
pumps, diffusion pumps and vapour boosters,
and new technologies that have minimum
environmental impact, are increasingly
intelligent in operation, and that have the
lowest possible cost of ownership. Examples of
these are the latest generation of Edwards GXS
industrial dry vacuum pumps and Edwards STP
turbomolecular pumps

How have users’ requirements of vacuum
equipment changed?

F.M.: The increasing emphasis on environment
over the last 15 years has led to significant
changes in how vacuum equipment is used
in industrial plants. Recent developments in
vacuum pumps are mainly driven from this
need to reduce the impact on the environment.

The most noticeable technology change is
the shift from oil to dry technologies. First
introduced by Edwards in the 90s into the
chemical market, dry pump has proven to be
a very reliable, robust and environmentally
friendly solution. This technology offers a
number of benefits to the environment such as
clean exhaust gas and free from oil mist, no oil
disposal nor oil treatment, reduced footprint
and noise level. The increasing focus on the
environment has accelerated the transition
towards dry pumps.

Energy costs can be a significant operating
expense for industrial plants and lowering the
energy consumption is therefore a priority.
Implementation of high efficiency motors
combined with optimised pump mechanism



3aTpaThl Ha 371eKTPOSHEPIUIO — 3HAUKMMas CTaThs Pac-
XOJI0B [IJ151 IIPOMBIIIJIEHHBIX IPeJIPUATHH, II03TOMY
ellle Of{HOM IIPUOPUTETHOM 3a/iayuell CTajlo COKpallleHHe
notpebneHust 3Hepruu. Pa3paboTka BEICOK03DGEKTUB-
HBIX JBUTaTe/el B COUeTAaHUM C ONTUMH3AI el KOH-
CTPYKLIMH HACOCOB ITO3BOJIM/IM HAM CO3/1aTh SKOHOMM Y-
Hble BAKYYMHBI€ CUCTeMBI. B COBpeMeHHBIX BaKyyM-
HBIX HAacoCax IIPeyCMOTPeH '3e/leHbIH" pesKUM paboTsl
CO CHM>K@HHOM CKOPOCTBIO M MOIIHOCTBIO [JI5I C/Iy4aeB,
Korga obopysoBaHUe He UCII0Nb3YeTCsl B TEXHOIOTHYe-
CKOM ITporecce. IlepeyncaeHHbIe BOSMOKHOCTH pea-
JIM30BaHBl B HOBBIX CYXHMX BUHTOBBEIX HAacOCaX CepUU
CXS. 9To fenaeT UX UeaTbHBIM BBIOOPOM B CIydasX,
KOIZIa Heo6X0AU MBI 5KOHOMUUHBbIE, IPOM3BOIUTE/IbHBIE
Y HaJle>KHble BAKYYMHbBI@ CHCTeMBL.

9 deKTUBHBIH C110C06 3KOHOMHUHU ~ BHEIPEHHe BbICO-
KOTEeXHOJIOTHYHOro 060pynoBaHus. Hanprumep, 3ameHa
o1 PY3MOHHBIX MACISIHBIX HACOCOB CYXUMHU TypboMmo-
JIeKy/ISIPHBIMHU CUCTeMaMU obecIiedrBaeT COKpallleHHe
noTpebeHUs 31eKTPOIHEPrUU Ha BeJTUUYHUHY 10 90%.
Hamu cyxue Typb6oHACOCH C MAaTHUTHBIM I10/IBECOM
MozenbHoOro psisa STP 61arogaps Hu3KoMmy IoTpebie-
HUIO SHEPIUH U OTCYTCTBHIO HEOOXOMHUMOCTH B 06CIy-
SKUBAHUH CTaJIU ITPOMBIIIJIEHHBIM CTAHIAPTOM B 0671a-
CTH BBICOKOBAKYYMHBIX CHCTEM.

Enlle oKH BasKHBIM GaKTOP — COKpallleHHe BbIOPOCOB
[IAPHKMKOBBIX TA30B B COOTBETCTBUU C 3aJauaMHU, II0CTAB-
JIEHHBIMH PaMOYHOM KOHBeHIIHei OOH 06 H3MeHeHUU
KIMMaTa. MOHUTOPUHT U KOHTPOIb BeI6pocoB CO, -
OCHOBHOI'O IIAPHUKOBOI'0O Ta3a ~ CTPOro pernaMeHTHPO-
BaHBbI, [I03TOMY IIPOMBIIIJIEHHbBIE [IPeJIIPUATHS, KaK
IIPaBHUJIO, CTPEMSITCS IIepeXoqUThb Ha bosee 3pdeKTHB-
Hble MICTOYHHKHY SHepryuu. Hanpumep, 5Ta TeHAeHLM S
B r7106anpHOM MacmTabe XxapakTepHa /IS MeTaJllyp-
THYeCKUX KOMOMHATOB, KOTOPbIe 3aMeHSI0T TPAAULIU-
OHHBIe 60LIePHI U 33KeKTOPHI, OCHAIleHHbIe MeXaHHYe-
CKHMH HacocaMu. MBI pa3paboTanu MOLYIbHYIO TPeX-
CTyIleHYaTyI CHUCTeMY, KOTOpas OINTHMH3HUPOBAHA
[J151 BAKYYMHOH Jlera3alliyd U BaKyyMHOI'O KHCIOPOJ-
HOro 06e3yriaeposkuBaHUS. [10 CpaBHEHHUIO C TPAAUIIU-
OHHBIMH pelIeHHsIMHU OHa obecriedrBaeT COKpalleHHe
HCII0/Ib30BAHU S 37IeKTPO3Heprun Ha 90 u bonee mpo-
LIeHTOB, a TaK’Ke pa3jIU4Hble 3KOJIOTHYeCKHe BhITOZEL,
obycoB/IeHHBIE YMeHblIIeHHeM BbIOPOCOB YITIeKHC/IOTO
rasa, CHHKeHHeM IOTpebIeHU s BOAbI M UCK/IIOYeHHeM
ee 3arpsA3sHeHHU.

TocriogyuH DTHHTeH, KaK MocTpoeHa pabora Edwards
B Poccun?

JleB DTHHTeH: [Ipoflakell U CEPBUCHBIM 00CTy>KHBa-
HueM obopyznoBanus Edwards B Poccuu 3aHHMaeTCs
KOMIIaHUs "MHTeK AHAIUTHKA", KOTOpas SBIsSETCS
HaIIUM OQUIIMAIBHBIM JUCTPUOBIOTOPOM YiKe bosee
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is a key feature for low power vacuum pumps.
Modern vacuum pumps should also include a
"green mode" function for operating the pump
at reduced speed and power when it is not
being used on the process. All these features
are built-in to the latest Edwards GXS dry screw
pump range making it the ideal choice for a low
power vacuum solution without compromising
performance and robustness.

Reducing power can also be achieved from
introducing a different technology. Simply
switching from an oil diffusion pump to a
dry turbomolecular pump can have huge and
immediate impact on energy consumption
with some savings around 90%. Edwards’ STP
magnetic turbo range is the industry standard
for dry, low power and maintenance free high
vacuum pumps.

Another key target is the reduction of
greenhouse gas (CHG) emissions in line with
objectives set by United Nations Framework
Convention on Climate Change. Monitoring
and control regimes of CO,, the predominant
GHG, are strictly regulated and therefore
all industrial plants tend to replace their
fossil fuel energy source with alternative
sources. The global iron and steel industry
is, for instance, actively participating in this
change by replacing the traditional boiler and
steam ejector technology with mechanical
pumps. The Edwards 3 stage pumps system
is a modular solution optimized for vacuum
degassing and Vacuum Oxygen Decarburising.
The major benefits of such systems include
operating energy savings of up to 90% or more
compared to steam ejector systems, and a
variety of environmental benefits. These arise
via the elimination of legacy boiler systems
and therefore provide an instant reduction in
plant CO, GHG emissions, a reduction in water
consumption, and elimination of contaminated
waste water disposal from the steam ejectors.

Mr. Etingen, what is the sales and service
strategy of Edwards in Russia?

Lev Etingen: Currently Edwards’ sales and
service strategy in Russia is based on working
with our distributor, Intech Analytics JSC, who
has been a formal representative of Edwards Ltd
in the territory of the Russian Federation for
over 7 years. Edwards believes this is the best
way to support our customers in a large and
complex territory such as Russia.
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ceMH JIeT. MBI yBepeHBl, YTO TaKasl CTpaTerysi paboTel
U [IO/IeP>KKH I10J1b30BaTe/ el ONTHMAJIbHA AJIs 06IHp-
HOTO U CJIOKHOTO POCCUIICKOTO PBIHKA.

[Tomumo mTab-kBapTHpH B CaHKT-IleTepbypre,

"MHTeK AHaJTUTHUKA" pacronaraer oprucaMu B MoCKBe

U IPyTUX KPYIIHBIX TOPOJiaX CTPaHBL. B KoMIIaHUU pabo-
TAlOT OYeHb OIBITHBIE U KOMIIETEHTHbIe CIIel[HalHu-
CTBI B 06/1aCTH BAKYYMHBIX TeXHOJIOTHH. TeXHUYeCKUI
IIepCOHa/I KOMIIAHHUH OKa3bIBAeT KOHCY/IBTAIIHOHHYIO
IIOMOIITb IT0 BOITPOCAM HCII0JIb30BAHHU ST BAKYYMHOT0 060-
PYZOBaHUSI, BK/IIOYAs HHTETPALIHIO BCETO CIIeKTpa pelle-
Hun Edwards B kiineHTCKUe cucTeMbl. Heobxogumas
TeXHHYeCKast JOKYMeHTal[Hs [IePeBOJUTCS Ha PyCCKUM
SI3BIK.

[TocnenpopaskHas MOAEPKKa, KaueCTBY KOTOPOK
MBI ITpHiaeM 6071bIoe 3HaUeHHe, B POCCHH Tak>Ke Haxo-
IUTCS B KOMIIETeHIIMY KOMIIAHUM "MHTeK AHa/IMTHKA' .
[NaBHBIA CepBUCHBIN LeHTP B CaHKT-IleTepbypre
U IOIIOJHUTEIbHBIN IIeHTP B MoCKBe 0becreYrBaioT
npodecCHOHATPHYIO CBOEBPEMEHHYIO IOAHEPKKY
HAIIKUX POCCUMCKUX KJIMEHTOB. TeCHOe COTPYLHUYEeCTBO
¢ "MHTeK AHaUTHKA" IOAJepP’KUBAET HAIll CTATyC MHUPO-
BOTO JIM/epa B 00/1aCTH BAKYYMHBIX CHCTEM.

Kakue nnHoBauuu Edwards Hanbonee Bocrpe6oBaHbI
B POCCHH M KaKOBbI, Ha Ball B3IJIsA/, I€PCIEKTHUBLI
POCCHIICKOTO PhIHKA?

JI.3.: Hamu HoBeHIIHe pa3paboTKH ysKe UCIIONb3YIOTCS
POCCHHMCKHUMH HCCTIeI0BaTeIbCKUMH IIeHTPaMHU U 1260~
paToOpUsSMHU. B YaCTHOCTH, B HECKOIBKUX IIPOEKTAX /I
MMHUTAL MU KOCMHUYECKOIO IIPOCTPAHCTBA B KayecTse
OCHOBHBIX BAKYYMHBIX CUCTEM IIPUMEHSAIOTCSI HACOCHI
CXS, a B KaueCTBe IOIIOTTHUTEIBHBIX CHCTeM ~ TypboMo-
JIEKYJISIPHBIE HACOCHI C MATHUTHBIM IIOABECOM, KOTOpbIE
OCHAIeHbl MHTeTPUPOBAHHBIMU MOAYISIMU YIIpaBjIe-
HU S Y 3JIeKTPOIIUTAHHUA.

HabupaeT momysipHOCTb HOBeliIlIee IIOKOTIEHHE CyXHX
CIIMPa/IbHBIX HACOCOB U TYp6OHACOCOB, HAIIprMep, nXDS
u nEXT. 3To obopynoBaHHe HaJeXXHO U XapaKTepHU3y-
eTCs HU3KOHM CTOMMOCTBIO 3KCIIyaTalluU, II03TOMY MBI
IIPOrHO3HPYeM JaJIbHEeHIINH POCT CIIPOca Ha Hero.

B 11e/1I0M MOSKHO OTMeTHTb, UTO POCCHIMCKAs 3KOHO-
MUKa Pa3BHUBaeTcs, HOBbIIaeTcs BBII, U 3T0 cr1ocob-
CTBYET POCTY IIPOMBIIJIEHHOCTH, CTPOMTE/ILCTBA U APy~
T'UX CETMEHTOB PbIHKA, KOTOPBIM TpebyeTcs BaKyyMHOe
obopymoBaHHe. AHAJIOTUYHO, B 3/IeKTPOHUKE PacTeT
CIIPOC Ha M3Me/IHs, KOTOPbIe IIPOM3BOASATCS C MCII0/Ib30-
BaHHeM BaKyyMHOT0 060pyI0BaHUH - 3TO TaKKe CTUMY-
NHUpYyeT yBelTHYeHUe I0TPeOHOCTH B HALIIUX PellleHHsIX.
[To3TOMYy MBI BUJHM XOPOIIHE JOJITOCPOUHBIE [IePCIIeK-
THUBBI 151 pa3BUTHS 613Heca Edwards B Poccun.
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Intech Analytics has its head office in St
Petersburg and several branches in other cities.
The local team is based on very experienced,
qualified specialists in the field of vacuum.
Local engineers are able to assist in the correct
calculating, technical advising and on the
design solution of the customer’s vacuum system
using various type of Edwards equipment and
accessories. Relevant technical documentation
can be provided in Russian language.

Edwards is committed to aftermarket support,
and Intech Analytics is also Edwards’ service
provider in the territory of Russian Federation.
The main service center of Intech Analytics is
in St Petersburg with the workshop in Moscow.
Having this local capability ensures professional
and timely support to our customers. Edwards is
working closely with Intech to ensure we remain
the global leading vacuum pump supplier.

What innovations of Edwards are the most
popular in Russia, and what are the prospects
of the Russian market in your view?

L.E.: Edwards’ latest innovative equipment
is already in use in the Russian R&D market.
Edwards has provided vacuum solutions
to several space simulation projects which
demonstrate Edwards’ new developments
with primary pumping systems like CXS,
and secondary pumping systems like maglev
turbomolecular pumps - with fully integrated
control and power supply modules.

Edwards’ new generation dry scroll pumps
and turbopumps like nXDS and nEXT are already
popular with the Russian customer; they are
reliable, robust, and offer less maintenance
costs. We anticipate continued increased
demand for such equipment from our local
customers.

Generally the Russian economy is growing
and CDP is up, which has a direct impact on
industrial, construction, steel sectors etc. This
in turn is linked to the increased proliferation
of vacuum applications and as such Edwards
sees Russia as a long term prospect. Similarly
in the semiconductor environment, the
demand for more consumer products which
are manufactured under vacuum is driving
an increased demand. Therefore, we see good
long-term prospects for Edwards’ business
development in Russia.

Thank you for the interesting interview.






